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Dear readers,

Wacker Neuson is a global brand. Our sales and service network encom-

passes over 12,000 stations all over the world. We develop and manufacture 

Wacker Neuson products and solutions at eight plants across the globe. 

This global structure helps us assert our position even in a difficult market 

environment and to diversify in both industries and regions. 

The Hong Kong-Zhuhai-Macao Bridge is a mega-size sea crossing linking 

Hong Kong, the Zhuhai City of Guangdong Province and Macao. It is sup-

posed to meet the growing demand of passenger and freight land transport as well as to enhance the economic 

development of the three places. The construction of the bridge with a total length of 35.6 kilometers started in 

December 2009. A big number of internal vibrators from Wacker Neuson are in use during the construction of the 

bridge. Read more about this huge project ➡ on page 4.

The Bauma in Munich is the most important exhibition for the Wacker Neuson Group and the construction industry. 

Not only is it the world’s largest construction machinery trade show held in our hometown Munich; our engineers, 

technicians and sales and marketing people are preparing intensively and really look forward to the show. It is a great 

opportunity to demonstrate our innovative strength and the breadth of the company’s program to our customers and 

users firsthand. Learn more about the joint history of Wacker Neuson and the Bauma ➡ starting on page 11. 

With numerous solutions, Wacker Neuson is ahead of the market when it comes to alternative drive systems. Our 

range of emission-free products has been continually expanded and we will present them at Bauma. Find out more 

about the development of the range and the diverse applications where the solutions have proven themselves in 

practice ➡ starting on page 14. 

We hope you enjoy reading.

Cem Peksaglam



Building bridges: spectacular project  
in the Pearl River Delta

The former British crown colony of 

Hong Kong is still considered a pul-

sating economic magnet in the Middle 

Kingdom and a boomtown in the re-

gion. So that it stays this way in the 

future, streets, railways and roads are 

continuously being expanded. The 

construction of the Hong Kong-

Zhuhai -Macao Bridge is a particu- 

larly spec tacular project. About 100 

internal vibrators from Wacker Neuson 

are in application here every day.

The construction work on the longest 

bridge of its kind to date, where tunnel and 

bridge segments are connected, began at 

the end of 2009 and should be finished 

during 2016. It connects the cities of Macao, 

Zhuhai and Hong Kong and represents a 

strategic connection to the western Pearl 

River Delta. The new bridge, a mega proj-

ect with a total length of around 50 kilo-

meters, will not only benefit cargo and 

passenger traffic, but also strengthen  

the tourism in the region. Furthermore, not 

far from the bridge head, new apartments 

and a shopping mall are to be created on 

the island of Lantau.

Around 2,000 employees are working 

around the clock on the mega job site. The 

main part of the Hong Kong-Zhuhai-Macau 

Bridge is 29.6 kilometers long and has three 

lanes in both directions. Among other  

things, it consists of two artificial islands 

as well as a bridge-tunnel-construction of 

around six kilometers in length.

The required concrete segments—around 

27,000 m³ of concrete are needed for each 

segment—are manufactured in a large ba-

sin that can be flooded from below. Ships 

then tow the finished components through 

the lock, out to the job site on the open sea.

Proven and very popular: Internal  

vibrators in long-time application

Also present: about 100 Wacker Neuson 

internal vibrators of the premium model 

IRFU65, which are constantly in use. The 

internal vibrators are part of the broad 

product range of concrete technology in 

which Wacker Neuson has achieved core 

competency. As early as the 1930s, the 

com  pany identified professional concrete 

com pac tion as a potential strategic busi-

ness segment and invented the internal 

vibrator. Today, internal vibrators from 

Wacker Neuson are the best-selling world-

wide. And safety as well as performance 

are more important than ever.

No wonder the workers of The Second 

Engineering Company of CCCC Fourth 

Harbor Engineering Co. Ltd. are very sat-

isfied with the equipment and above all 

praise its light weight as well as its  

operating comfort. Also, chief engineer  

Mr. Dong Zheng, is excited about the 

Wacker Neuson internal vibrators: “Com-

pared to other products, these units are 

much sturdier and more reliable. They 

have been tested and proven in long-time  

application. And because the cooperation 

with Wacker Neuson runs so smoothly, 

we are currently considering using the 

external vibrators of the company for our 

next major projects.” 

The high-frequency internal vibrators of 

the premium line with an integrated fre-

quency converter are characterized by 

the simple connection to the single-phase 

mains supply and are immediately ready 

for opera tion. Reliable operation, even 

with generators and fluctuating input  

voltages, is therefore also possible. Their 

high wear resistance is guaranteed by  

the induction hardened vibrator head. 

Wacker Neuson 

invented the internal 

vibrator in the 1930s. 

In action

0504

Total length of  

the bridge:  35.6 kilometers

Number of  

tunnel segments: 33, each of  

 180 meters length

Estimated  

construc  tion time:   2009 – 2016

Estimated project  

costs:  RMB 38.1 billion 

 (  ca. US$ 5.8 billion)

Facts and Figures
David Wei, Regional President Wacker Neuson 

Greater China, with chief engineer of this project, 
Mr. Dong Zheng of The Second Engineering 

Company of CCCC Fourth Harbor Engineering 
Co. Ltd. (left to right). 

About 100 Wacker Neuson internal vibrators  

of the premium model IRFU65 are constantly 

in use at the construction of the tunnel 

segments of Hong Kong-Zhuai-Macao Bridge.

➡  Learn more at 

www.wackerneuson.com/concrete

The concrete segments for the underwater-tunnel 
with a length of 180 meters each are built on the 
island Guishan and then sinked at the exact spot  
in the open sea.

LEGEND

HONG KONG 
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BRIDGE
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LANTAU ISLAND
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MACAO

BRIDGE OVER NAVIGATION CHANNEL

ARTIFICIAL ISLAND



6 0706

A clean  
business

In action

Eugene Brown,  
Regional President  

Wacker Neuson Africa

Wacker Neuson is the preferred 

compact equipment supplier for the 

plant rental and contracting company  

Floor Maintenance Equipment Services 

in South Africa. “If you want to rent a 

skid steer loader in South Africa, we 

are your first stop,” says Leon van 

Vuuren, owner of Floor Maintenance 

Equipment Services. 

Headquartered in Benoni, Gauteng, the 

21-year old family-owned company is the 

leader when it comes to the rental, repair, 

and maintenance of industrial cleaning 

equipment. However, compact equip-

ment rental, and specifically skid steer 

loaders, to construction companies, heavy 

industry, property developers, landscape 

architects and private individuals are core 

to the company’s business. Floor Mainte-

nance Equipment Services is proud to 

have equipment on hire to the national 

airports authority, the “Big 5” road con-

struction companies, as well as the global 

giant SABMiller within the food and  

beverage industry.

Leon van Vuuren, the founder of the busi-

ness, purchased his first skid steer loader 

from Wacker Neuson about two years 

ago. Shortly thereafter, he needed a 

larger  model and did not hesitate to 

choose Wacker Neuson again: “There 

were various requirements that had to be 

met. First and foremost was that I wanted 

a supplier who would partner with me 

and make doing business easy,” says van 

Vuuren. “The team at Wacker   Neuson  

did that: from the trade-in of my  

Wacker Neuson 701 against a larger 901 

unit, all the way through to my  second 

901 machine. The deals were quick and 

painless, and the machines arrived ready 

to work: exactly what I would expect from 

a partner! The machines offer high power 

output, are extremely operator-friendly, 

and with their robust and simple design, 

an absolute pleasure to maintain. 

My customers really appreciate all of 

these characteristics. Combined with ser-

vice that always goes the extra mile for 

me, I now plan to replace my entire fleet 

with machines from Wacker Neuson.”

Equipped with many different attach-

ments, such as asphalt mills, sweepers, 

hydraulic breakers, pallet forks, digging 

buckets and demolition equipment, van 

Vuuren appreciates the fact that both 

mach ines are suitable for any area of appli - 

cation. His two Wacker Neuson skid steer 

loaders are equipped with hydraulic pilot 

operation of the working and driving move - 

ments, parallel bucket guidance, load 

limit regulation and a quick-hitch system 

that can quickly and easily be used with 

all common attachments. “I am really im-

pressed with the PowerFlow hydraulic 

system. It gives me reliable hydraulic power  

for my attachments, even in the most  

demanding applications, such as milling 

150mm deep cuts in asphalt, sometimes 

in temperatures of up to 35 degrees Cel-

sius.” says van Vuuren.

“We are happy to have Floor Mainte-

nance Equipment Services as a cus-

tomer for our compact equipment,” says 

Eugene Brown, Regional President  

Wacker Neuson Africa. “They are satis-

fied with us as a supplier and partner, and 

we are already talking about expanding 

their business with complementary light 

equipment products in the near future. 

This is obviously exciting news for us, and 

our partnership has shown that we live 

our brand promise with our customers: 

“Wacker Neuson—all it takes!” 

Watch a further success story from  

Wacker Neuson in Africa at:  

➡ www.wackerneuson.com/ 

success-stories
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The roots of Wacker Neuson lie in 

Germany, where the company was 

founded in 1848. It was here in 1930, 

where the young engineer Hermann  

Wacker developed the first rammer. He 

has continued to make a global impact 

on soil compaction until this day. A good  

85 years later, Wacker Neuson in Ger-

many is considered a reliable solution 

provider with its wide product range 

and individual services for construction 

companies, gardening and landscaping, 

municipalities, industrial companies  

and recycling. The German sales and ser-

vice affiliate has repeatedly managed to  

record a significant growth and to gain 

a considerable market share while 

growing faster than the industry. This 

success can be ascribed to the nation-

wide positioning of the company with 

a competent team and the innovative 

strength of the brand.

The German affiliate of Wacker Neuson  

offers its comprehensive product and ser-

vice portfolio via a sales and service net-

work with over 100 loca tions throughout 

the country. In addition, Wacker Neuson  

Germany pursues a multi-channel  

approach, and has complemented its 

own sales branches and the cooper-

ation with strategic partners in 2016 

with a digital channel, the E-Store.  

Wacker Neuson partners are connected 

to this platform via the so-called E-Partner 

portal. Thus, customers and dealer part-

ners can access all relevant information at 

any time via this new channel and order 

products, accessories, genuine parts and 

services directly.  

This new digital channel completes and 

supports the existing structures, as sales 

and service in the branches, in the field, and 

on the 24/7 hotline. Thus, Wacker Neuson  

guarantees quick reaction times.

With this approach, Wacker Neuson  

reflects the information and buying  

behavior of the customers and combines 

the pace of the online world with the  

expertise of the sales, service and rental 

staff. The company thus is a pioneer in the 

digital transformation within the industry, 

always keeping the customers and their 

needs in mind.

Individual services round off the offer  

by Wacker Neuson in Germany and  

fulfill customer requirements: Repair  

and maintenance, used machines, 

machine rental or financial solutions,  

Wacker Neuson offers everything cus-

tomers need in one stop—thus fulfilling 

the brand promise “Wacker Neuson— 

all it takes!”. As required, the company 

also deploys mobile service technicians 

on construction sites. Thus, customers 

quickly get professional assistance and 

there are no long downtimes. 

Worldwide

Capital: Berlin

Official language: German

Head of state: Joachim Gauck

Chancellor: Angela Merkel

Surface: 357,168 km2

Population: 81,083,600

Currency: Euro

Country code: +49

About Germany

A Model for Success 
“made in Germany”

One group, three brands, five continents, more 

than 40 affiliates: The Wacker Neuson Group is 

active on a worldwide scale. As one of the  

leading suppliers of construction machines 

and equipment as well as services with eight 

production locations worldwide, the company 

is at home around the globe.
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Customers can bridge busy periods or 

special projects with rental machines from 

the extensive range of the Wacker Neuson 

rental park comprising of more than 

10,000 pieces of construction equipment, 

machines and special attachments.  

New, particularly economical and envi-

ronmentally friendly technologies excite  

Wacker Neuson customers. In order to 

convince themselves of the machine in 

action, customers can test products before 

purchase. 

Their solid build quality, durability and the 

high value retention make Wacker Neuson 

products attractive used machines as 

well. With the “Premium Used” program, 

Wacker Neuson offers young used ma-

chines with a quality guarantee and an 

extensive warranty package. 

 

Customers also benefit from flexible  

financing solutions, for both new and  

used machines which are provided by 

Wacker Neuson Finance. The finance  

experts know the specific requirements  

of the customers and submit a tailor- 

made offer. 

The fact that sales and service employees 

are always perfectly trained and up-to-date  

is thanks to the Wacker Neuson Academy. 

This company-owned training center has 

a wide-range of offering.

The German affiliate is a good example 

of how Wacker Neuson, despite its size 

and thanks to its customer-friendly struc-

ture, is perceived as a family business. 

This is due to the nationwide branches 

with local contacts, far-reaching industry   

 

 

 

 

knowledge of the Wacker Neuson em-

ployees as well as the close contact with 

customers and relationships that have 

often lasted over many years of success. 

Another pillar of success is the willingness 

to take advantage of new technologies, 

always with an eye to the benefit that  

they offer customers. Just how import-

ant closeness to customers really is,  

is demonstrated by the fact that  

Wacker Neuson is responsive to cus-

tomer wishes and that these f low  

directly into the development of new 

products. This level of flexibility is only 

possible because Wacker Neuson is 

both a manufacturer and a dealer. 

Just as Herman Wacker, who had the 

customers and their needs in mind, to-

day’s Wacker Neuson employees listen 

to people in the field, pay attention to  

details and take their experience to the 

group’s R&D departments. Thus, the 

promise of “Wacker Neuson—all it takes!” 

extends through all areas of the company 

and is reflected in the comprehensive 

range of products and services. On the 

other hand, it is revealed through the  

reliability and innovative solutions of the 

company, whose aim at all times is to 

make the day-to-day work of customers 

easier. Just “all it takes”.  

A pillar of success is  

the willingness to take 

advantage of new tech-

nologies, always with  

an eye to the benefit that 

they offer customers.

Satisfied customer: the voluntary 
fire brigade Ottobrunn, nearby Munich.

Worldwide

In October 2015, the set-up for Bauma 2016 has already started.  

Until the start of the show, about 600 heavy loads transport 

exhibits from over 50 countries have to be shipped to  

Munich. In 2013, Bauma had more than 530,000 visitors, 

over 3,400 exhibitors presented their products. 

Grand Finale

By the way, this trade show of superlatives is 

finished with the traditional “Abhupen”, which 

means “sounding the horn”. Every piece of 

equipment with a horn sounds that horn.

Facts & Figures about  

1954: 20,000 m2  

total exhibition space 

2013: 570,000 m2  

total exhibition space 

The world’s largest  

trade show

This is where  

the world meets:  

international exhibitors  
at Bauma 2013.

BAVARIA STATUE CHURCH OF OUR LADY BMW TOWER CRAWLER CRANE OLYMPIA TOWER

18.5 m

98 m

101 m

130 m

291 m

477

1,347 

323

131

123124x 2.8

x 80
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It was created through the merger of  

Wacker Construction Equipment AG  

and Neuson Kramer Baumaschinen AG  

in 2007. As a result, the brands of  

Wacker Neuson, Kramer and Weidemann 

are now part of the parent company  

Wacker Neuson Group.

Whether as a trend or a business indica-

tor, as a platform to present innovations 

or an international meeting point: Every 

three years, the Bauma trade show be-

comes the most important forum for  

companies in the construction business 

and their customers. In Munich, it is the  

best-visited trade fair and a “home game” 

for Wacker Neuson. 

Innovation driver, global marketplace, 

success engine: Every three years, 

the Bauma becomes the international 

meeting point for everyone in the 

business of construction equipment. 

There from the start: The brands of 

Wacker and Kramer, which today are 

united under the umbrella of the 

Wacker Neuson Group.

Even though the roots of Wacker Neuson 

reach far wider than those of Bauma it-

self—Johann Christian Wacker founded his 

blacksmith’s shop in Dresden, Germany 

in 1848 the global trade fair Bauma and 

Wacker Neuson have a joint history. 

Already in 1954, when Bauma had its  

debut at the Munich Theresienhöhe with 

8,000 trade show visitors and 20,000 

square meters of open-air exhibition 

ground, today’s global group was among 

the first 58 exhibitors with two brands. In 

1957, one year after the trade show was 

able to have a successful second showing 

and doubled both the number of exhibitors 

as well as the exhibition area, the former 

company Wacker founded its first foreign 

affiliate in Hartford, USA. And Bauma  

became international as well: In 1958, it 

presented the first 13 exhibitors from 

overseas.

Construction boom in the 1960s

The 1960s are considered the years of the 

economic miracle in Germany. Building 

took place everywhere in the country—a 

trend from which Bauma also benefited. 

In 1962, Bauma moved to the Oberwie-

senfeld where the Munich Olympiapark is 

located today and, with a total area of 

112,000 square meters and 463 interna-

tional exhibitors showed what it still is  

to this day: a global trade fair for construc-

tion and building equipment, construction 

vehicles and machines. 

In 1964 and in the midst of the construction 

boom, Wacker laid the cornerstone for the 

production plant in Reichertshofen near 

Ingolstadt, where to this day all vibratory 

plates as well as internal and external  

vibrators for concrete compaction are  

manufactured among other equipment. 

In the early 1970s, expansion plans were 

boosting both the company as well as the 

trade fair itself. But due to the Olympic 

Games in 1972, already in 1967 the event 

had to return to the Theresienhöhe to give 

way to the extensive construction prepa-

rations which actually were supported by 

numerous internal vibrators for concrete 

compaction applications, vibratory plates 

and many other Wacker products. 

1973 proved to be a fateful year for Bauma, 

falling into the vortex of recession. In  

accordance with the industry and the  

German industry association VDMA, the 

three-year trade show cycle substituted 

the previous two-year rhythm, which has 

proven itself to date.

In the 1980s, things got quieter in the in-

dustry. The Neuson Hydraulik GmbH, 

headquartered in Linz, Austria was found-

ed in 1981. At Wacker, the path towards  

a gradual expansion was prepared, which 

led to the construction of the production 

facility in Milwaukee, USA in 1986. On the 

verge of the new millennium in 1998,  

Bauma celebrated its spectacular premiere 

on the new Munich trade show grounds in 

Riem. With more than 350,000 visitors from 

133 countries and more than 1,700 exhib-

itors, the trade show broke all visitor  

records. 

The turn of the millennium

With the founding of the production plant 

in Manila just before the turn of the  

century, Wacker established itself as  

a global player.

Innovative products from Neuson fueled 

the optimistic mood to start the new  

millennium. The setup of the business  

segment of compact machines was  

greatly supported through Wacker’s take- 

over of Weidemann in 2005. Shortly after 

Wacker Neuson was formed as the com-

pany is known nowadays: 

Bauma:  
April 11th – 
17th, 2016

Premiere on the 
new Munich trade 
show grounds in 

Munich Riem

30th anniversary 
of Bauma with 
record visitor 

numbers

Neuson Hydraulik 
GmbH founded  
in Linz, Austria Foundation of  

the production  
facility in 

Milwaukee, USA

Foundation  
of Wacker 
in Dresden

1848

Wacker invents 
the world’s first 
electric rammer 

Neuson presents the Vertical  
Digging System (VDS)

1930 1988

Foundation of the first  
affiliate in Hartford, USA

1957

Wacker presents the  
first internal vibrator 

1937

Bauma debut  
in Munich  

(Theresienhöhe)

1954
Bauma moves to 
Ober wiesenfeld, 

close to the  
today's  

Wacker Neuson 
headquarters

1962

Bauma  
returns to  

Theresienhöhe

1967 Bauma takes 
place in a  
three-year  

cycle

First reversible 
vibratory plate

1973

1973

1986

1998 2013
2016

Bauma doubles 
the number of 

exhibitors

1956

Take-over of  
Weidemann

2005

Foundation of  
the production 
plant in Manila, 

Philippines

1999

New building  
of the Hörsching  
production facility  

for compact  
equipment

20121981

Foundation of the  
production plant in  

Reichertshofen

1964

Merger of  
Wacker Con struction 

Equipment AG  
and Neuson Kramer 
Baumaschinen AG 

to Wacker Neuson SE

2007

Wacker Neuson  
presents the first  
battery rammer

2015

A joint history:  
Wacker Neuson and the Bauma trade show

Worldwide
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There is another way that is much 

more environment-friendly, free of any  

emissions and is audibly quieter than 

a gasoline or diesel engine. All these  

advantages now arrive at construction 

sites and in various application areas 

with electric drives. Among professionals, 

elec   tricity has long been the drive source 

of the future. If it is produced as “cleanly” 

as possible, for example through wind, 

water, wave and solar energy, then no 

fossil fuels are required and the increa-

singly scarce oil resources are spared.

Why are many construction machines 

not already electrically driven then? The 

answer can be found quickly: Because  

it is not that easy and it is challenging  

for engineers. Wacker Neuson, as one 

of the first manufacturers to do so world-

wide, can already offer its customers 

a comprehensive range of electrically  

driven solutions, whether rammers, 

track dumper, mini excavator or wheel 

loader. Completely new paths were  

taken in the process, because some 

drive systems, such as an excavator 

with a  separate electric-hydraulic unit, 

are unique thus far. 

When such construction machines with 

their electric drive systems are used in 

daily construction site application, they 

often provoke positive comments. This 

begins with employees who no longer  

inhale exhaust fumes and who are  

happy about the quiet hum and ranges  

to the reputation benefits for the com-

panies who use such machines near 

residential buildings, offices, schools, 

kindergartens, hospitals, nursing homes  

or in gardens and parks. Construction 

companies, especially earth works and 

civil engineers who often work near res-

idential areas, and gardeners and land-

scapers who use electric construction 

machines are regarded as pioneers, 

environmentally conscious and resident 

friendly. Unpopular construction noise 

is avoided, work can be started earlier 

in the morning and ended later in the  

evening. Meanwhile, it can be men-

tioned in tender documents that environ-

ment-friendly, completely emission-free 

and extremely quiet electric machines 

will be used for the work.

Electric drive systems are still rare with 

compact construction machines today, 

but not with larger machines such as 

cable excavators, demolition, handling 

and mining machines. In this respect, 

electric drive systems have been time-

tested and proven for decades.

Through the design and development of 

special, very compact electric drive sys-

tems, the engineers of Wacker Neuson 

are now also making this reliable techno-

logy usable for smaller equipment. The 

ideal drive technology had to be found 

for the different types of machines. En-

vironment friendliness was the top prio-

rity here combined with a sturdy, simple 

and practical design. Added to this was 

the requirement that the performance 

parameters could in no way be inferior 

to those of comparable machines with 

combustion engines.

Compared to conventional engines, elec-

tric drive systems offer a whole range of 

noteworthy advantages in addition to the 

positive environmental aspects. At 94 to 

97 percent, the degree of efficiency of the 

electric engines is extremely high, which 

means that the vast majority of the input  

energy is not converted into exhaust  

fumes or heat and lost as power dissipa-

tion, but rather benefits the performance 

of the machine.  

Expertise

Wacker Neuson is the first manufacturer worldwide to offer a broad portfolio of  

electrically driven construction machines and equipment. Environmentally respon-

sible, sustain able acting and thinking is becoming increasingly important. Large  

parts of the population are already sensitized to buying environment-friendly  

products; they pay attention to their health and generally want rethinking on a broad  

basis. Ultimately, this also concerns the drives of construction machines where 

combustion engines continue to dominate.

Alternative drive system, 
fresh thinking

 

Companies which use  

electric construction  

machines are  

regarded as pioneers.
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The other advantages of electric drive 

systems are the high power density in  

relation to the overall size, interesting op-

portunities for energy recovery as well as 

good controllability. In addition, fewer  

required components lead to fewer main-

tenance and service costs and therefore 

of course also to less downtime. 

When designing the emission-free drive 

systems, there was one particular question 

of special interest: How does the power 

required for the electric drive system get 

into the machine? With a battery, hydrau-

lic hose or power cable? Ultimately, all of 

these technologies were chosen, but it 

was by no means easy for the engineers. 

The results of this intensive design and 

development projects: The so-called “zero 

emission” series from Wacker Neuson, 

which includes the battery-powered  

rammers AS50e and AS30e, the electric 

wheel loader WL20e, the electric track 

dumper DT10e as well as the mini exca-

vator 803 dual power with the electric- 

hydraulic power unit HPU8. All of these 

machines are not only environment- 

friendly, but also open up new fields of 

application. For example, the electric 

track dumper can be used for gutting 

work, in gardening and for work in closed 

spaces without complicated advance 

planning. Dumping, excavation and fur-

ther transportworks take place quickly 

and without complicated reloading, since 

the electric dumper moves just as well 

and emission free indoors as well as  

outdoors.

This is of course also possible with the 

electric wheel loader WL20e, which is an 

ideal helper for gardeners and land -

scapers setting pavers or for applications 

in pedestrian zones, parks and other sen-

sitive areas with its various attachments. 

With fork carriers or gripping clamps, the 

electric loader works in nurseries, garden 

centers and other businesses without 

bothering employees and customers with 

noise and exhaust fumes.

The WL20e can be operated up to 5 hours 

with one battery load. The battery-pow-

ered rammers also have some significant 

benefits and are a world’s first from 

Wacker Neuson. They can be used to 

work completely free of exhaust emis-

sions, even in deep trench applications 

and excavations. For pipe gusset com-

paction and other tight areas, the operator 

is perfectly taken care of. 

If necessary, the battery of both rammers 

can be removed easy and without tools 

so that the operator can immediately ex-

change the discharged battery with a 

charged battery in a few simple steps. In 

just one hour, the battery is completely 

charged again with a quick charger.  

Read more at  

➡ www.wackerneuson.com/ 

zeroemission 

Expertise

3 questions about sustainability

 How is sustainability lived 

within the Wacker Neuson Group?

Sustainability refers to a holistic busi-

ness concept. This means that a 

sustain able mindset regarding the 

relation ships with customers, em-

ployees, investors, suppliers and  

other stakeholders is applied to en-

sure long-term economic success. 

An important aspect of this philoso-

phy therefore is a long-term vision of 

profitable and sustainable growth. 

The Wacker Neuson Group, as a 

mainly family- owned company, is living  

these values for more than 168 years 

and is therefore well prepared for the 

challenges of the future. 

 What are the benefits of 

sustainability for customers?

Our customers’ benefit of sustainabi-

lity lies within the outstanding quality 

and longevity of our products, effici-

ent and long-term oriented goals of 

the company and a reliable and transpa-

rent communication and structure. With 

the Sustainability Department implemen-

ted in the Wacker Neuson Group in 2013, 

the development of energy and resource 

efficient products will be further focused 

on in cooperation with the Marketing and 

Development Departments. Innovative 

emission free and electrified products 

match the growing market demand in our 

core markets of Europe and North America.

Another important goal is to enhance our 

transparency as a globally present com-

pany towards our customers and all other 

stakeholder groups. We want to be a reli-

able and trustworthy partner.

 How are the production plants 

of the Wacker Neuson Group  

affected by sustainability?

Within the last two and a half years, since 

we started to implement an organized 

sustainability management, we introduced  

and successfully certified (TÜV 

Rheinland) energy and environmen-

tal management systems according 

to the international standards ISO 

50001 and ISO 14001 at our German 

and Austrian production facilities. 

These include the sites at Pfullen-

dorf, Reichertshofen, Korbach and 

Hörsching as well as our headquar-

ters in Munich and our sales bran-

ches in Austria. In 2016, the German 

sales branches and the European 

logistics center in Karlsfeld will follow 

as well as our North American pro-

duction sites. With these group-wide 

management systems, we ensured 

cost savings with resource and en-

ergy efficient production processes  

according to the highest interna-

tional standards, legal compliance 

regarding energy and environmental  

top ics, knowledge transfer, and best 

practice examples across the in volved 

sites. 

»Innovative emission free and 

electrified products match the growing 

market demand in our core markets 

of Europe and North America. «

Facts: 

Robert Hanslmeier 

Robert Hanslmeier joined the Wacker Neuson 

Group in 2013 as Corporate Sustainability Officer. 

Before, he worked several years in Shanghai and 

Berlin in the fields of energy and environmental 

related topics and business development strate-

gies for the Asian and European markets.

Wacker Neuson marks particularly  

economic and environmental friendly 

solutions with the ECO seal, reflec-

ting the company’s commitment to 

ECOlogy and ECOnomy. Among those  

products are the emission-free  

solutions.

The emission-free innovations from 

Wacker Neuson stand for exceptional 

operator and environmental protection 

and open up new potential. The zero 

emission solutions meet all emission 

regulations as well as strict tender 

criteria. In addition, they convince in 

Total Cost of Ownership, since the 

operating and maintainance costs 

are significantly lower than those of 

fuel-powered models. 

 

Performance  

parameters are in no way

inferior to conventional 

machines.

 

 

The battery-powered 

rammers are a  

world’s first from  

Wacker Neuson.
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Recently, the short sentence  

“all it takes” has been added to  

the Wacker Neuson logo. It is the 

central promise of the brand, also 

called a “claim” or slogan in  

marketing jargon. 

As a part of an extensive process,  

Wacker Neuson has defined its brand 

positioning. “Wacker Neuson—all it 

takes” is the promise that Wacker Neuson 

gives its customers. In addition to the 

comprehensive product and service 

port folio, the slogan stands for reliable 

solutions, for a strong partner, profes-

sional advice and solutions that individ-

ually fit to all customers requirements 

and a solid, experienced brand. 

The claim “all it takes” also makes clear 

what attitude the company has and  

what principles move them: The cus-

tomer’s confidence drives everyone at 

Wacker Neuson to help them manage 

their challenges and support them in 

being successful on the market. Ulti-

mately, Wacker Neuson is only suc-

cessful when its customers are.

The brand Wacker Neuson stands for 

reliability. The reliability of its solutions is 

crucial to its customers. Wacker Neuson 

is reliable in its partnerships with em-

ployees, customers and dealers, as well 

as in processes: Wacker Neuson lives 

reliability in everything they do and in all 

areas of operation.

 

People are the heart of the brand. They 

are the ones who shape the brand. Even 

if people know the brand for its exca-

vators, rammers or vibratory plates: It  

is not the products that have made  

Wacker Neuson what it is today, but 

rather the employees, customers,  

dealers and partners. They are the 

ones who develop, produce, use and 

distribute the solutions and thus fill  

Wacker Neuson with life. 

That is why people have their say  

he re:  Employees te l l  you what  

“Wacker Neuson—all it takes!” means  

for them personally. 

More information can be found at 

➡ www.wackerneuson.com/ 

all-it-takes 

Wacker Neuson—all it takes! 
A promise to its customers.

Alexander Greschner,  
Managing Director of Light Equipment 
production Europe /Asia at  
Wacker Neuson about his brand

 What aspects of your job do you enjoy the most?

It’s a people business. I feel quite at home being out in the market with customers, 

but I also find it extremely exciting to develop solutions for customer needs with 

our teams in product management, R&D and production.

 Tell us about yourself and Wacker Neuson.

I have experienced many special moments. One in particular stands  

out: when I first walked into the demo hall of our training center, the  

Wacker Neuson Academy. I was simply amazed by the invest in  

regard of dimension and professionalism. Our customers should  

also experience this wow effect. 

 

In addition, I would like to mention my employees and colleagues 

in the Reichertshofen and Manila plants. In both production facilities, 

we have been addressing major changes in order to help us maintain 

a competitive position. This requires exceptional flexibility and a willing-

ness to change. I am simply amazed about the cooperation and support 

of the team. 

Alexander Greschner has been with Wacker Neuson since January 2014. 

He has more than 20 years of experience in the industry. Besides activi-

ties at the production facilities in Reichertshofen, Germany and Manila, 

Philippines, he covers various market-related tasks in cooperation with 

the global sales organizations and partners.

Characters
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Characters

 What does “Wacker Neuson— 

all it takes!” mean to you? 

I believe our claim sums up all important 

aspects in three words. Of course, for our 

customers, this means a lot more: The 

knowledge that Wacker Neuson is a  

partner that can offer everything from a 

single source—from a comprehensive  

product portfolio to innovative solutions, 

advice and services. 

 Mr. Greschner, Wacker Neuson 

stands for reliability. How is this  

reflected in your daily business?

Reliability is a fundamental element in  

both production and sales. Here in 

Reicherts hofen, we manufacture equip-

ment for concrete compaction among 

other things—and thus set the basis for 

many famous buildings. Or take our  

vibratory plates as an example: Without 

the reliable performance of these com-

paction products, high quality road con-

struction would not be possible. We  

therefore place great value on high  

quality production. Our customers should 

be able to rely on our products. Our 

employ ees are fully aware of this—at all 

production facilities of Wacker Neuson 

worldwide. 

 The brand values of  

Wacker Neuson are passion, 

solutions and trust. What does  

that mean for you?

For me, working with passion means 

creat ing innovations that not only bene-

fit the customer and the operator but also  

protect the environment and converse 

resources. Whether it is our battery ram-

mers or our new vibratory plates with 

significantly reduced hand-arm vibrations: 

Being committed to products with real 

added value, which set new long-term 

benchmarks, is what drives me—and  

the whole company. 

I especially appreciate the fact that  

Wacker Neuson is constantly able to find 

new solutions to the challenges of our 

customers. The innovative strength of  

the company is enormous. This began 

with the development of the first electric  

rammer in the 1930s—a very early fore-

runner of the AS50e battery rammer— 

and continued with internal vibrators for  

concrete compaction. Our latest inno-

vation is our zero emission series, with 

which we connect economy and eco logy 

in a new way—and provide the right 

solutions.

Last but not least, nothing works without 

trust. When cooperating with customers 

or manufac turing products—what has 

been promised must be delivered. I am 

sure that Wacker Neuson owes its market 

position to the fact that all employees live 

out this principle, which also sustainably 

charac terizes our brand.  

Facts: Alexander Greschner

Alexander Greschner previously worked in global construction equipment 

sales, which proves to be a very useful basis for developing a market-oriented 

program of light equipment products for Wacker Neuson customers. He enjoys 

spending his free time with his wife and their three daughters. In winter and 

summer, he spends as much time as possible in the mountains.

Production plant 
Reichertshofen, Germany
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And you?
 

Four Wacker Neuson 3503 excavators are currently in use for a mining com-

pany in Salinas in the South of Peru. They work at an altitude of more than  

4,000 meters in the Andean Mountains—and do an outstanding job there.   

 They are used mainly for the production of borax,  

 a mineral which is used  

 for the production of glass,  

cosmetic products and glass 

fiber mats and insulations.

In our column “In action”, 

we present customers who 

share their experiences with  

Wacker Neuson. Special ap-

plications, memorable expe-

riences, or a device that even 

after three decades still performs reliably—we look forward to receiving your 

message and images of your Wacker Neuson machine.

Just send us an email to magazine@wackerneuson.com

News
 

 

 

Application without limit

The three new models DPU80, 

DPU90 and DPU110 complete 

the range of vibratory plates  

from Wacker Neuson. These  

vibratory plates are available 

either with center pole or with 

remote control.  

www.wackerneuson.com/

compaction 

Wacker Neuson close to you 
 

Find the next Wacker Neuson sales partner easily via your smartphone:  

mobile.wackerneuson.com  

 

Meet us live at the following trade shows: 

11 – 17 April Bauma Munich Germany

25 – 29 April Expomin Santiago  Chile

07 – 09 June Global Petroleum Show Calgary Canada

28 – 30 June Hillhead Buxton  UK

29 – 01 June /July Öga Bern  Switzerland

07 – 11 September  NordBau Neumünster Germany

14 – 17 September GaLaBau Nuremberg   Germany 

20 – 23 September Inno Trans Berlin Germany

Meeting Place

Success stories
 

Our success stories show how 

customers cope with their daily 

challenges and how Wacker Neuson 

supports them in the spirit of  

“all it takes!”

Learn more about  

our success  

stories worldwide:

www.wackerneuson.com/

success-stories 

Shop 
 

You can find scale models of high 

quality for collectors and fans, 

toys and clothes 

for the little ones, 

as well as the  

Wacker Neuson 

clothing  

collection. 

www.wackerneuson-shop.com 

Sales and service trainings worldwide 
 

In our worldwide training centers, 

our sales and service employees,  

as well as our sales partners’  

employees are regularly trained  

on current and new products  

and services.

On screen: Wacker Neuson on YouTube

On YouTube you can find a  

range of informative and  

entertaining videos of our  

products and innovations,  

such as the EW65 wheeled 

excavator, and many others. 

www.youtube.com/ 

wackerneuson

Imprint
 

Responsible for the content: 

Stefanie Wieland, Silke Oberhauser
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Wacker Neuson SE
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80809 München, Germany

Tel. +49-(0)89-354 02-0

magazine@wackerneuson.com



The performance of our new excavators of the 6- to 10-ton class with one tankful, 

is unique. The unrivaled low fuel consumption, as well as intelligent features increase 

the economy and efficiency of your projects. 

Make your right decision—make your decision 

for 6- to 10-ton excavators from Wacker Neuson.

www.wackerneuson.com/6-10t

Exceptional performance, unbelievably efficient!
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